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The authors of the international bestseller Business Model Generation
explain how to create value propositions customers can’t resist

Value Proposition Design helps you tackle a core challenge of every business —
creating compelling products and services customers want to buy. This practical
book, paired with its online companion, will teach you the processes and tools
you need to succeed.

Using the same stunning visual format as the authors’ global bestseller, Business
Model Generation, this sequel explains how to use the “Value Proposition
Canvas” a practical tool to design, test, create, and manage products and services
customers actually want.

Value Proposition Design is for anyone who has been frustrated by business
meetings based on endless conversations, hunches and intuitions, expensive new
product launches that blew up, or simply disappointed by the failure of a good
idea. The book will help you understand the patterns of great value propositions,
get closer to customers, and avoid wasting time with ideas that won’t work.
You’ll learn the simple but comprehensive process of designing and testing value
propositions, taking the guesswork out of creating products and services that
perfectly match customers’ needs and desires.

Practical exercises, illustrations and tools help you immediately improve your
product, service, or new business idea. In addition the book gives you exclusive
access to an online companion on Strategyzer.com. You will be able to complete
interactive exercises, assess your work, learn from peers, and download pdfs,
checklists, and more.

Value Proposition Design complements and perfectly integrates with the
”Business Model Canvas” from Business Model Generation, a tool embraced by
startups and large corporations such as MasterCard, 3M, Coca Cola, GE, Fujitsu,
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LEGO, Colgate-Palmolive, and many more.

Value Proposition Design gives you a proven methodology for success, with
value propositions that sell, embedded in profitable business models.
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The authors of the international bestseller Business Model Generation explain how to create value
propositions customers can’t resist

Value Proposition Design helps you tackle a core challenge of every business — creating compelling
products and services customers want to buy. This practical book, paired with its online companion, will
teach you the processes and tools you need to succeed.

Using the same stunning visual format as the authors’ global bestseller, Business Model Generation, this
sequel explains how to use the “Value Proposition Canvas” a practical tool to design, test, create, and
manage products and services customers actually want.

Value Proposition Design is for anyone who has been frustrated by business meetings based on endless
conversations, hunches and intuitions, expensive new product launches that blew up, or simply disappointed
by the failure of a good idea. The book will help you understand the patterns of great value propositions, get
closer to customers, and avoid wasting time with ideas that won’t work. You’ll learn the simple but
comprehensive process of designing and testing value propositions, taking the guesswork out of creating
products and services that perfectly match customers’ needs and desires.

Practical exercises, illustrations and tools help you immediately improve your product, service, or new
business idea. In addition the book gives you exclusive access to an online companion on Strategyzer.com.
You will be able to complete interactive exercises, assess your work, learn from peers, and download pdfs,
checklists, and more.

Value Proposition Design complements and perfectly integrates with the ”Business Model Canvas” from
Business Model Generation, a tool embraced by startups and large corporations such as MasterCard, 3M,
Coca Cola, GE, Fujitsu, LEGO, Colgate-Palmolive, and many more.

Value Proposition Design gives you a proven methodology for success, with value propositions that sell,
embedded in profitable business models.
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Editorial Review

Users Review

From reader reviews:

John Sanchez:

Do you have something that you prefer such as book? The reserve lovers usually prefer to select book like
comic, short story and the biggest an example may be novel. Now, why not attempting Value Proposition
Design: How to Create Products and Services Customers Want (Strategyzer) that give your fun preference
will be satisfied through reading this book. Reading addiction all over the world can be said as the
opportunity for people to know world considerably better then how they react to the world. It can't be
claimed constantly that reading routine only for the geeky man but for all of you who wants to end up being
success person. So , for every you who want to start reading through as your good habit, you may pick Value
Proposition Design: How to Create Products and Services Customers Want (Strategyzer) become your
starter.

John Davis:

In this period globalization it is important to someone to receive information. The information will make
professionals understand the condition of the world. The healthiness of the world makes the information
easier to share. You can find a lot of personal references to get information example: internet, newspaper,
book, and soon. You can see that now, a lot of publisher that print many kinds of book. Often the book that
recommended to you personally is Value Proposition Design: How to Create Products and Services
Customers Want (Strategyzer) this guide consist a lot of the information with the condition of this world
now. This particular book was represented how do the world has grown up. The dialect styles that writer
make usage of to explain it is easy to understand. The actual writer made some analysis when he makes this
book. That's why this book ideal all of you.

Kermit Moors:

Don't be worry if you are afraid that this book will certainly filled the space in your house, you can have it in
e-book way, more simple and reachable. That Value Proposition Design: How to Create Products and
Services Customers Want (Strategyzer) can give you a lot of pals because by you checking out this one book
you have issue that they don't and make a person more like an interesting person. That book can be one of
one step for you to get success. This book offer you information that possibly your friend doesn't learn, by
knowing more than various other make you to be great folks. So , why hesitate? Let us have Value
Proposition Design: How to Create Products and Services Customers Want (Strategyzer).



Richard Kowalski:

Reserve is one of source of expertise. We can add our expertise from it. Not only for students but in addition
native or citizen require book to know the update information of year in order to year. As we know those
ebooks have many advantages. Beside most of us add our knowledge, also can bring us to around the world.
Through the book Value Proposition Design: How to Create Products and Services Customers Want
(Strategyzer) we can get more advantage. Don't someone to be creative people? Being creative person must
like to read a book. Merely choose the best book that appropriate with your aim. Don't become doubt to
change your life with that book Value Proposition Design: How to Create Products and Services Customers
Want (Strategyzer). You can more pleasing than now.
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